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Contents of Presentation

This presentation is not, and under no circumstances is to be construed as, a prospectus, advertisement or public offering of any securities of Mosaic Capital
Corporation (ñSecuritiesò). No securities regulatory authority has reviewed this presentation or assessed the merits of any of the Securities. Any representation to
the contrary is an offence. This presentation does not constitute an offer to sell to, or a solicitation of an offer to buy from, anyone in any country or jurisdiction. This
presentation should not be construed as legal, tax, business or investment advice.

Except as otherwise indicated, the information set forth in this presentation is effective as of the date set forth on the cover page. The information contained in this
presentation may change after the date set forth on the cover page and Mosaic Capital Corporation (ñMosaicò) does not undertake any obligation to update such
information, except as required by law. Information has been included in this presentation from documents filed with the securities commissions or similar authorities
in the Provinces of Canada, except Québec. A copy of the permanent information record may be obtained by accessing the disclosure documents available through
the internet on the System for Electronic Document Analysis and Retrieval (SEDAR), which can be accessed at www.sedar.com.

Forward-Looking Information

The information and statements in this presentation that are forward-looking involve known and unknown risks and uncertainties that may cause actual results to be
materially different from the results or performance expressed or implied by such forward-looking statements. In particular, this presentation contains forward-looking
statements regarding: anticipated future financial and operating performance for Mosaic, including as it pertains to organic growth from its existing businesses and
deployment of capital into new acquisitions; Mosaicôsacquisition strategy; Mosaicôsintention to not leverage the balance sheet of acquired businesses; and
Mosaicôsplans to (i) diversify by industry and geography, (ii) expand Mosaicôsacquisition team and network, (iii) use financial position for accretive acquisitions and
(iv) reposition acquisition focus. These statements and information are only predictions and reflect the current beliefs of management with respect to future events.
Actual results may differ materially due to a number of risks and uncertainties faced by Mosaic and undue reliance should not be placed on these forward-looking
statements. By their nature these forward-looking statements involve assumptions and known and unknown risks and uncertainties, both general and specific, that
contribute to the possibility that the forward-looking statement will not occur. Some of the assumptions, upon which such forward-looking statements are based,
include: future market conditions not being different than anticipated by Mosaic; no material changes to laws, policies and regulations affecting Mosaic and its
operations; and the business operations of the operating businesses of Mosaic continuing on a basis consistent with prior years.

Further, certain of the risks and uncertainties faced by Mosaic include without limitation: adverse changes in the general economic and business conditions; the
failure of Mosaic to identify acquisition targets or complete announced acquisitions; third parties honouring their contractual obligations with Mosaic and its
subsidiaries; results of management's ongoing efforts to sell, re-lease, lease, develop and improve real estate owned and being acquired indirectly by Mosaic
through its subsidiaries; the failure to realize the anticipated benefits of Mosaicôs recent and future acquisitions; adverse fluctuations in commodity prices;
competition for, among other things, capital, equipment and skilled personnel; the inability to generate sufficient cash flow from operations to meet current and future
obligations; the inability to obtain required debt and/or equity capital on suitable terms; competition for acquisition targets; supply disruptions; adverse weather
conditions; seasonality and fluctuations in results; and limited diversification of Mosaicôs subsidiaries. Additional information on these and other factors that could
affect the operations or financial results of Mosaic and its subsidiaries are included in disclosure documents filed by Mosaic with the securities regulatory authorities,
available under Mosaicôs profile on SEDAR (www.sedar.com)

Historical Information

Where information in this presentation is presented for any period prior to May 1, 2011 such information is that of Mosaic Diversified Income Fund, the predecessor 
entity to Mosaic Capital Corporation 
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Mosaic is a long-term, active investor targeting majority 

equity positions in private companies

We strive to maximize returns for our shareholders with a 

focus on free cash flow generation and return on equity 

while maintaining a strong financial position

Mosaic Capital
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Å Solid track record of value creation: 

Å Invested ~$250 million of equity capital 

Å Assembled a diversified portfolio of private mid-market Canadian companies

Å Generated an annual ROE of 21% since IPO in 2011

Å EBITDA growth - 28% CAGR since IPO 

Å Strong balance sheet  - $150 million in patient, long-term capital provided by Fairfax 

Financial

Å Unique business model with robust growth opportunities

Investment Highlights
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Business Model  

Å Assemble a diversified portfolio of established mid-market private 

companies 

Å Maintain value-based capital allocation discipline

Å Divest opportunistically and only in select circumstances

Å Create value through operational focus and long-term strategic 

planning

Å Deliver strong growth in Free Cash Flow per Share
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Kendallôs Supply Ltd. 

90% acquired

Aug 1, 2012

ó07 ó08 ó09 ó10 ó11 ó12 ó13 ó14 ó15

Assembling a Diversified Portfolio

Allied Cathodic

Services LP

80% acquired

September 1, 2007

Printing

Unlimited LP 

100% acquired

February 10, 2007

Polar Geomatic 

Solutions LP

90% acquired

May 15, 2008

Divested 

November 23, 2015 Mosaic began 

trading on TSXV

May 9, 2011

Ambassador Mechanical 

75% acquired

January 1, 2012

Divested 

November 5, 2019

Place- Crete Systems LP 

67.5% Acquired

September 1, 2014

South East Construction 

75% acquired

November 1, 2014

Streamline Mechanical 

70% acquired 

June 1, 2014

Divested 

November 1, 2015

Industrial Scaffold Services

67.5% acquired  

September 1, 2013

Remote Waste LP 

98% acquired

September 1, 2008

Divested Q3 2020 

ó16

Mackow Industries

80% acquired

August 2, 2016

First West Properties 

100% acquired 

Bassi Construction Ltd.

70% acquired

December 5, 2016

ó17

Cedar Infrastructure 

Products Inc.

75% acquired

May 1, 2017

Circle 5 Tool & Mold

75% acquired

November 1, 2017

Strategic 

investment from 

FairFax

January 2017
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Å Portfolio offers geographic and industry diversification to cash flow 

Å 2019 revenue of approximately $400 million

Å 2019 Adjusted EBITDA of $41 million

Å Average portfolio EBITDA weight of <15% per company

Assembling a Diversified Portfolio

EBITDA Distribution
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Value Based Investment Discipline

4-6x EBITDA

8,000 private Canadian 

company opportunity set

Review 150 opportunities 

per year

Target 1-2 transactions per 

year

Rigorous due diligence 

process

Identify and select 

attractive, value based 

opportunities

Å Defensive business models with an established competitive 
advantage

Å A track record of sustainable cash flow generation

Å Low sustaining capital expenditure requirements

Å Strong management with visibility to leadership continuity

Investment Criteria:

Investment Approach:

Å Acquire 70-80% control equity positions 

Å Employ minimal leverage in the transaction 

Å Enable minority interest partners to continue operating 
on day-to-day basis
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Å Established in 1987, Circle 5 is a supplier of molding 

solutions to Tier 1 automotive part manufacturers, 

offering custom, high-precision molds and tools for 

plastic injection production of highly-visible interior 

automotive components

Å Long-term relationships with key Tier 1 automotive 

parts suppliers that, in turn, produce interior 

components for leading global vehicle brands

Å Mosaic acquired a 75% equity interest in the 

company in November 2017

Å President, a professional engineer who has ~20 

years of tenure, retained a 25% minority interest

Å Successful initial transaction due to Mosaicôs unique 

investment approach

Value Based Investment Discipline

Circle 5 ïCase Study:
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Divest Opportunistically

Ambassador ïCase Study:

Å Acquired a 75% equity position from the founder in 2012 for $14.6 million

Å Assisted our minority operating partner to successfully manage through numerous business cycles  

Å Received a total of $21.5 million in annual distributions between 2013 and 2019

Å Approached on an unsolicited basis in Q2 2019 with an offer at an attractive valuation

Å Decided, in cooperation with our minority operating partner, to sell 100%
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Investment Return Profile

Purchase Price Cummulative Distributions Sale Proceeds

Å 20% internal rate of return 

Å 2.5x multiple of invested capital

Å $6.7 million gain on sale 
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Å Long-term strategic planning and execution

Å Sourcing and analysis of tuck-in acquisition opportunities

Å Centralize and improve legal, insurance, management accounting processes

Å Focus on maximizing the return on invested capital

Å Working capital management and discipline

Å Human resource management and succession planning

Creating Value Through Operational Focus

Key Areas of Focus:
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Á Acquired 80% of the company in 2016 

from founding family members

Á Expanded operations with a new 

manufacturing facility in Fargo, North 

Dakota

Á Transitioned the founding family 

members to strategic roles with the 

hiring of a new professional 

management team

Á The new Fargo facility is offering 

customer and industry diversification 

and is becoming a long-term growth 

engine for the company

Mackow Industries ïCase Study:

Creating Value Through Operational Focus
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Industrial Scaffold ïCase Study:

Å Acquired 67.5% of the company in 2013

Å Initiated a formal succession plan for the founder by 

grooming the next level of senior management

Å Finalized the succession plan in 2018 by increasing 

Mosaic ownership while leaving a 10% interest with 

the next generation of operating partners

Creating Value Through Operational Focus


